
human nature selling guide
human nature selling guide is your essential resource for mastering the art
of sales by tapping into the core drivers of human behavior. This
comprehensive article explores how understanding human nature can
dramatically improve your selling skills and results. We’ll cover the
psychology behind buying decisions, practical techniques for building trust
and rapport, and proven strategies for leveraging emotions and social
influence in the sales process. Whether you’re a seasoned sales professional
or just starting out, this guide offers actionable insights into the human
nature selling framework, ethical considerations, and real-world examples to
help you close more deals. By focusing on what truly motivates your
prospects, you can create genuine connections and deliver value that
resonates. Read on to discover how to apply these powerful principles and
transform your approach to selling.
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Understanding Human Nature in Sales

To sell effectively, it is crucial to recognize that human nature drives
every purchasing decision. Human nature selling guide principles emphasize
that buyers are influenced by fundamental emotional and psychological needs.
These include the desire for security, belonging, recognition, and self-
actualization. Sales professionals who understand these motivations can
better position their products or services to appeal to what truly matters to
their customers.

At its core, human nature selling is about focusing on the person behind the
purchase. It’s not just about features or benefits; it’s about addressing the



deeper needs, fears, and aspirations that guide human choices. This approach
fosters lasting relationships, increases customer loyalty, and leads to
higher sales success rates.

The Psychology of Buyer Decision-Making

The decision-making process is complex and often subconscious. Buyers rarely
act purely on logic; instead, they are swayed by emotions, mental shortcuts,
and social cues. Understanding the psychological triggers that influence
purchasing behavior is a cornerstone of the human nature selling guide. These
triggers include scarcity, urgency, authority, and reciprocity.

Key Psychological Triggers in Sales

Scarcity: People tend to value things more when they are limited or
exclusive.

Urgency: A sense of urgency prompts quicker decisions to avoid missing
out.

Authority: Buyers trust recommendations from credible experts or brands.

Reciprocity: When given something of value, prospects feel compelled to
return the favor.

By integrating these psychological triggers into your sales process, you can
create compelling reasons for buyers to act.

Building Rapport and Trust with Prospects

Trust is the foundation of all successful sales relationships. The human
nature selling guide stresses the importance of establishing genuine rapport
with prospects. People are more likely to buy from those they like and trust.
Building rapport involves active listening, empathy, and authentic
communication.

Steps to Build Trust with Prospects

Practice attentive, active listening to understand your customer’s1.
needs.



Show empathy by acknowledging their feelings and concerns.2.

Be transparent and honest about your product’s strengths and3.
limitations.

Follow through on promises and commitments.4.

Establishing trust takes time but leads to long-term clients and referrals.

Leveraging Emotions and Social Influence

Emotions are powerful motivators in the buying process. The human nature
selling guide emphasizes appealing to your prospect’s feelings, not just
their logic. Creating an emotional connection can differentiate you from
competitors and make your solution more memorable.

Techniques for Emotional Engagement

Share stories or testimonials that evoke positive emotions.

Highlight how your solution improves the customer’s life or solves a
pressing problem.

Use positive reinforcement and encouragement throughout the sales
conversation.

Social influence also plays a significant role. People look to others for
cues on how to behave, a phenomenon known as social proof. Showcasing
satisfied customers, endorsements, or case studies can help persuade
undecided prospects.

Ethical Considerations in Human Nature Selling

While the human nature selling guide provides powerful techniques, ethical
considerations are paramount. Manipulative or deceptive tactics may yield
short-term gains but erode trust and damage your reputation in the long run.
Ethical selling involves respecting the customer’s autonomy and providing
honest, value-driven solutions.

Always prioritize the needs of your customer. Use persuasive strategies to
help them make informed decisions, not to pressure them into unwanted



purchases. Transparency and integrity foster long-term relationships and
sustainable business growth.

Practical Techniques for Applying Human Nature
Selling

Implementing the human nature selling guide in your daily sales activities
requires consistency and a customer-centric mindset. Start by researching
your target audience’s core motivations and pain points. Tailor your approach
to address these needs directly.

Actionable Human Nature Selling Strategies

Ask open-ended questions to uncover true motivations and needs.

Mirror your prospect’s communication style to build rapport.

Use stories and analogies to make your message relatable.

Provide clear, specific benefits rather than generic claims.

Follow up consistently to demonstrate commitment and reliability.

By applying these techniques, sales professionals can create deeper
connections and higher conversion rates.

Examples and Case Studies

Real-world examples illustrate how the human nature selling guide leads to
success. For instance, a technology company increased its closing rate by
focusing on customer stories that highlighted emotional outcomes, not just
technical features. Another example involves a financial advisor who built
trust through transparent communication, resulting in long-term client
loyalty and referrals.

Case studies consistently show that when sales approaches align with human
nature, outcomes improve across industries. These examples underscore the
effectiveness of empathy, emotional engagement, and ethical persuasion in
modern selling.



Final Thoughts on Mastering Human Nature
Selling

Understanding and applying the principles found in this human nature selling
guide can transform your approach to sales. By focusing on the psychological
and emotional needs of your prospects, you can foster genuine connections,
build trust, and drive sustainable business results. The most successful
sales professionals are those who master the art of aligning their strategies
with the fundamental drivers of human behavior.

Continue refining your skills by practicing empathy, ethical persuasion, and
customer-centric techniques. The power of human nature selling lies in its
ability to create lasting value for both sellers and buyers.

Q: What is the main concept behind the human nature
selling guide?
A: The main concept is leveraging a deep understanding of human motivations,
emotions, and psychological triggers to build trust, influence decisions, and
create lasting customer relationships in a sales context.

Q: Why is trust important in the human nature
selling process?
A: Trust is crucial because buyers are more likely to purchase from sales
professionals they feel are honest, reliable, and have their best interests
in mind. Building trust leads to repeat business and referrals.

Q: How can emotions influence buying decisions in
sales?
A: Emotions play a significant role in decision-making. Positive emotional
experiences can make a product or service more appealing, while negative
emotions can create hesitation or resistance.

Q: What are some ethical considerations in human
nature selling?
A: Ethical considerations include being truthful, transparent, and respectful
of the customer’s needs and boundaries. Avoid manipulative or deceptive
tactics that could harm the customer or the seller’s reputation.



Q: What practical techniques can help apply the
human nature selling guide?
A: Techniques include active listening, asking open-ended questions,
storytelling, mirroring communication styles, and consistently following up
to build rapport and trust.

Q: How does social proof impact sales success?
A: Social proof, such as testimonials, reviews, or endorsements, reassures
prospects that others have had positive experiences, increasing their
confidence in making a purchase.

Q: Can the human nature selling guide be applied in
any industry?
A: Yes, the principles of human nature selling are universal and can be
applied across industries, from technology and finance to retail and
services.

Q: What role does urgency play in human nature
selling?
A: Creating a sense of urgency encourages prospects to act quickly, helping
overcome indecision and increasing the likelihood of closing sales.

Q: How can a seller discover a prospect’s true
motivations?
A: By asking thoughtful, open-ended questions and listening carefully,
sellers can uncover the underlying needs and desires that drive buying
decisions.

Q: What is the long-term benefit of using the human
nature selling guide?
A: The long-term benefit is stronger customer relationships, increased
loyalty, higher conversion rates, and a reputation for ethical, customer-
focused selling.
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  human nature selling guide: The Compact eBay Sales Guide: Easy Real-World
Strategies and Tips to Sell and Make Money Michael J. Schaefer, 2014-06-13 The Compact eBay
Sales Guide is designed to teach everyone, from newcomers to seasoned experts, the best practices
for making sales and increasing earnings. This handbook is for real people who often just want to
clean out the closet. For those who do decide to go pro, this intriguing manual acts as a coach,
offering examples and methods to save time and earn more money. You'll Learn The one true secret
of the best auctions The best times and days to sell How to add free value to your products The keys
to perfect feedback ratings To design a fast, simple shipping policy How to take great photos Pricing
for Auctions and Buy It Now listings Honest and effective customer relations How to manage
problems To save time through efficiency Why people want to buy eBay items To make more than
the competition, while selling the same products, through excellence in eBay selling These are just a
few of the powerful insights built in to this book, based on almost two decades of selling experience.
You'll learn all of my easy selling tips to seduce buyers while avoiding the rat race to the lowest
price that lazy sellers get caught in. A few simple techniques will market your sales to attract people
with money who desire stellar presentations. Stop competing against low-end sellers: A few simple
techniques will instead market your sales to attract people with money who desire stellar
presentations. Selling on eBay is a modern life skill that you will quickly master!
  human nature selling guide: The Back to Basics Book of Selling: A Guide to a
Successful Sales Career John Ingrisano, 2008-07-02 Selling is a strategic mix of art and science. It
is also a skill that can be learned. Most of all, the basics of sales success NEVER change. Learn
these basics and then spend a lifetime reaping the financial, professional, and personal rewards for
your efforts. Work hard. Make Money. Have fun. And keep on selling. John R.
Ingrisanowww.Thefreestyleentrepreneur.com
  human nature selling guide: Wiley Guide to Fair Value Under IFRS James P. Catty,
2010-05-03 Your one indispensable guide to all the Fair Value requirements of IFRS Acomplete
guide to the complex valuation requirements of IFRS, this book includes chapters on theoretical and
practical applications, with extensive examples illustrating the required techniques for each
application. Appropriate for anyone involved professionally with finance—managers, accountants,
investors, bankers, instructors, and students—this guide draws on a stellar panel of expert
contributors from fourteen countries who provide international coverage and insight into a diverse
range of topics, including: Fair Value in implementing IFRS Market Approach Income
Approach—Capitalization and Discounting Methods Economic and Industry Conditions Cost of
Capital Financial Statement Analyses Impairment Testing Intellectual Property Rights (patents,
copyrights, trademarks) Projecting Financial Statements Liabilities Customer Relationships
Share-based Payment Plant and Equipment Guide to Fair Value Under IFRS is the first international
valuation book of its kind. Fully compliant with the Certified Valuation Analyst curriculum, it
provides detailed guidance as to how fair value is to be determined and fills numerous gaps in
common understanding of IFRS requirements.
  human nature selling guide: Package "NEW Handbook of Business English" und "Dictionary
and User´s Guide to the NEW Handbook of Business English" Wolfgang Obenaus, Josef Weidacher,
2012-07-02 Package bestehend aus: NEW Handbook of Business English und Dictionary und User´s
Guide to the NEW Handbook NEW Handbook of Business English Die 1.200 wichtigsten volks- und
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betriebswirtschaftlichen Themen. 2006, 720 Seiten, geb. Selbst mit sehr guten Business English
Kenntnissen stoßen die meisten Menschen in kniffligen Verhandlungen oder Korrespondenzen mit
den eigenen Wirtschaftsenglish-Fähigkeiten an ihre Grenzen. Das NEW Handbook of Business
English hilft. Es gibt dem Leser ein fundiertes und erprobtes Werkzeug zur Hand, das zur
Bewältigung auch thematisch schwieriger kommunikativer Aufgaben befähigt. Die Autoren liefern in
rund 1.200 nach Stichwörtern alphabetisch geordneten Artikeln einen breiten Überblick über
wichtige volks- und betriebswirtschaftliche Themen, und zwar unter Berücksichtigung des
kommerziellen, nonprofit- und öffentlichen Sektors. Mit diesem Buch erlangt der Leser die für den
Erwerb einer gehobenen fachsprachlichen Kompetenz so wichtige Verbindung von sachlicher
Information und adäquaten sprachlichen Ausdrucksmitteln. Even with very advanced knowledge of
English many people are pushed to the limits of their capacities in business English when finding
themselves in tricky negotiations or correspondences. The NEW Handbook of Business English
helps. It provides an established and tested tool that enables the reader to handle even thematically
difficult communicative tasks. In about 1.200 alphabetically listed articles, the authors offer a broad
overview over important topics in economics. They hereby take into account the commercial,
non-profit and public sector. With this book, the reader attains a connection between factual
information and adequate linguistic means of expression, which is very important for gaining
competence in sophisticated specialist language usage. Dictionary und User´s Guide to the NEW
Handbook Das Dictionary zum NEW Handbook of Business English! 2006, 128 Seiten, kart.
Dictionary & User's Guide ist ein ganz auf das NEW Handbook of Business English zugeschnittenes
Wörterbuch. Es bietet die deutschen Entsprechungen aller Fachtermini und einer Reihe von
gehobenen allgemeinsprachlichen Ausdrücken. Damit kann der Benutzer die deutschen Ausdrücke
bequem und rasch finden, ohne etwa eine Reihe von spezialisierten Fachwörterbuchern und
vielleicht auch noch ein allgemeines Wörterbuch konsultieren zu müssen. Im Anhang des Buches
finden sich alle Schlüsselwörter des NEW Handbook nach Sachgebieten geordnet. So kann das als
alphabetisches Nachschlagwerk konzipierte Werk auch wie ein thematisch gegliedertes Lehrbuch
genutzt werden. The present Dictionary and User’s Guide is a dictionary completely tailored to the
NEW Handbook of Business English. Users are offered counterparts of all technical terms and
various sophisticated general expressions. With the help of this reference book, the user is able to
easily and quickly find German terms without having to consult a number of specialised technical
dictionaries and maybe a general dictionary on top. In the annex, all keywords are listed according
to subject areas. Thus, the reference book can also be used as a thematically structured textbook.
  human nature selling guide: THE COMPREHENSIVE GUIDE TO FLIPPING CARDS FOR
PROFIT Jody B. Peterson, The Comprehensive Guide to Flipping Cards for Profit is your step-by-step
playbook to turn sports cards into steady cash—without guesswork, hype, or costly mistakes. Written
for true beginners up through ambitious sellers, it shows you exactly how to source better, price
smarter, and sell faster using proven systems. Inside you’ll learn how to: Spot winning cards before
the crowd and avoid high-pop traps Use sold data, pop reports, and simple EV math to buy with
confidence Decide when to grade vs. sell raw—and with which service tier List like a pro: photos,
titles, pricing, BIN vs. auction, and social proof Ship safely at the lowest cost (what to use, when to
insure, when to require signature) Track profit the right way with an easy spreadsheet and
repeatable rules Protect yourself from scams, returns, and fee creep—with platform-friendly tactics
Scale from hobby to side hustle: inventory systems, supplier relationships, and SOPs You’ll also get
ready-to-use checklists, templates, and a practical 30-day roadmap to your first flip—so you can
move from reading to results fast. Whether you’re looking for a reliable side income or building
toward a full-time operation, this guide gives you the clarity, tools, and confidence to execute. Stop
guessing. Start flipping with a plan. Grab your copy now and make your next card your most
profitable one yet.
  human nature selling guide: A Basic Guide for Buying and Selling a Company Wilbur M.
Yegge, 1996-10-24 Expert advice for a successful transaction Today, businesses are being bought
and sold at a rapid rate. As a management consultant who has brokered over 300 small businesses,



Wilbur Yegge knows the intricacies involved in the transaction process—and how to overcome them.
In this comprehensive guide, he takes you through the ins and outs of the purchasing and vending
process, covering everything essential to conclude a successful transaction. Packed with numerous
examples, helpful tips, and even a special section on Yegge's rules, this invaluable resource has
complete information on: Contractual obligations in purchase and sale agreements. Working with
business brokers. Confidentiality issues, such as tax returns, impropriety, and the discovery process.
Effective negotiation strategies. What to include—and what not to—in your selling prospectus.
Sellers' pricing methods. Payment alternatives open to buyers.
  human nature selling guide: Step by Step Guide to Making Extra Ordinary Profits
Through Real Estates. Alfred Labeja, 2016-06-26 The Step by Step Guide to Making Extra
Ordinary Profits through Real Estates/Property Investing is a ALL IN ONE book containing all the
step by step guide and strategies to real estates business. it caters for all interest groups whether
you are new or starting in property investing or already in the business and want to learn new
methods to diversify your portfolio. The content covers from locating ultra bargain deals, negotiating
win-win deals, making risk-free decisions, closing sales, creative management techniques, portfolio
balance and control, Creative finance methods like No Money Down flip to profit, Commercial,
traditional Mortgages, Lease Options, Rent to Rent, contracts structuring etc. As a ALL IN ONE
BOOK, depending on which property business strategy you are involved in, its covered.
  human nature selling guide: Copywriting Demystified: The Foolproof Guide to Writing
Copy That Sells Shu Chen Hou, Do you struggle to write copy that converts? Do you find yourself
spending hours trying to craft the perfect message, only to see lackluster results? If so, you're not
alone. Writing copy that sells is one of the most challenging aspects of marketing. But with the right
guidance, anyone can learn to write copy that engages their audience and drives conversions.
Introducing Copywriting Demystified: The Foolproof Guide to Writing Copy That Sells. This
comprehensive guide is the ultimate resource for anyone looking to master the art of copywriting.
Whether you're a business owner, marketer, or freelance writer, this guide will teach you everything
you need to know to write copy that converts. Written by a team of seasoned copywriters and
marketers, Copywriting Demystified is packed with practical tips, real-world examples, and
actionable advice. You'll learn how to identify your target audience and craft messaging that
resonates with them. You'll discover the secrets of writing headlines and subheadings that grab
attention and keep readers engaged. You'll learn how to use storytelling techniques to build trust
and establish credibility with your audience. But Copywriting Demystified isn't just about the basics.
This guide goes beyond the fundamentals of copywriting to cover advanced techniques for
optimizing your copy. You'll learn how to write effective calls-to-action that drive conversions and
boost sales. You'll discover how to optimize your copy for search engines and increase your online
visibility. What sets Copywriting Demystified apart from other copywriting guides is its focus on
practicality. This guide doesn't just tell you what to do, it shows you how to do it. You'll find plenty of
real-world examples and case studies to illustrate key concepts and help you apply them to your own
writing. But don't take our word for it. Here's what some of our readers have to say: This guide is a
game-changer. I've been struggling to write effective copy for years, but Copywriting Demystified
has given me the tools and confidence to take my writing to the next level. - John, small business
owner I've read plenty of copywriting guides, but this one stands out. It's comprehensive, practical,
and easy to follow. I've already started seeing better results from my writing. - Sarah, marketing
professional So what are you waiting for? If you're ready to take your copywriting skills to the next
level, Copywriting Demystified is the guide you've been looking for. Order your copy today and start
writing copy that sells.
  human nature selling guide: Bestandsaufnahme Bestseller-Forschung Werner Faulstich,
1983
  human nature selling guide: Snow Survey Safety Guide Floyd Franklin Smith, Frank Leslie
Duley, Lucille Corder, Marc Nerlove, Max K. Hinds, Perley Spaulding, V. C. Jamison, Annette A.
Parisi, 1958



  human nature selling guide: Human Nature , 1898
  human nature selling guide: The Savvy Investor's Guide to Avoiding Pitfalls, Frauds,
and Scams H. Kent Baker, John R. Nofsinger, Vesa Puttonen, 2020-01-21 There are two important
things you must do to be a savvy investor: make good investment decisions, and avoid costly
mistakes. In the second book in The Savvy Investor's Guide series, investing experts H. Kent Baker,
John R. Nofsinger, and Vesa Puttonen come together to offer an insightful guide on avoiding those
detrimental missteps.
  human nature selling guide: The Rookie's Guide to Options Mark D. Wolfinger, 2008 Learn to
use options from veteran option trader Mark D. Wolfinger, who spent more than 20 years on the
floor of the Chicago Board Options Exchange (CBOE). If you are a seasoned stock trader or a casual
investor who dabbles in mutual funds, this book is for you.
  human nature selling guide: A Companion to Mark Twain Peter Messent, Louis J. Budd,
2015-06-15 This broad-ranging companion brings together respected American and European critics
and a number of up-and-coming scholars to provide an overview of Twain, his background, his
writings, and his place in American literary history. One of the most broad-ranging volumes to
appear on Mark Twain in recent years Brings together respected Twain critics and a number of
younger scholars in the field to provide an overview of this central figure in American literature
Places special emphasis on the ways in which Twain's works remain both relevant and important for
a twenty-first century audience A concluding essay evaluates the changing landscape of Twain
criticism
  human nature selling guide: How To Sell The Way Your Customer Buys Des Hunt,
2014-01-31 In How to Sell the Way Your Customer Buys, Des Hunt, the Australian-based
international trainer, speaker and author, shows you how to do just that in clear and simple
language and with a touch of Aussie humour. Des talks about: * Why people buy the things they buy
* The Hidden Persuaders and how to use them * Hot to quickly pick the buying style of your
customer * How to assess your own style using a quick questionnaire * How to see yourself as your
customer sees you * The seven principles and laws of selling * How to sell like a doctor rather than a
salesperson * The art of using the right questions to sell and close * How to adapt and sell to each
style of customer
  human nature selling guide: Economics of the 1% John F. Weeks, 2014-01-20 How much do
economists really know? In most cases, they claim to have profound knowledge but in fact
understand little and obscure almost everything. Most people are convinced that economics should
be left to the ‘experts’, when they themselves are perfectly capable of understanding it. This book
explains that mainstream economics serves the interests of the rich through its logical inconsistency
and unabashedly reactionary conclusions. John F. Weeks exposes the myths of mainstream
economics and explains in straightforward language why current policies fail to serve the vast
majority of people in the United States, Europe and elsewhere. Their failure to serve the interests of
the many results from their devoted service to the few.
  human nature selling guide: Study Guide for The New Trading for a Living Alexander
Elder, 2014-10-13 Test your trading knowledge and skills—without risking any money You may read
the best trading book, but how much of that knowledge will you retain a week later? This is why you
need this Study Guide for The New Trading for a Living. It'll give you a firmer grasp of the essential
trading rules and skills. This Study Guide, based on the bestselling trading book of all time, was
created by its author to help you master the key points of his classic book. The Study Guide's 170
multiple-choice questions are divided into 11 chapters, each with its own rating scale. They cover
the entire range of trading topics, from psychology to system design, from risk management to
becoming an organized trader. Each question is linked to a specific chapter in the main book, while
the Answers section functions like a mini-textbook. It doesn't just tell you that A is right or B is
wrong—it provides extensive comments on both the correct and incorrect answers. This Study Guide
also contains 17 charts that challenge you to recognize various trading signals and patterns.
Everything is designed to help you become a better trader. Consider getting two books as a



package—the Study Guide and The New Trading for a Living. They're designed to work together as a
unique educational tool. The Study Guide for The New Trading for a Living is a valuable resource for
any trader who wants to achieve sustainable market success.
  human nature selling guide: The Teacher's Guide to Pricing Matters Janine Bray-Müller,
2019-08-30 Teachers see many opportunities for freelance work but is it really possible to make a
living as a freelancer in the long-term? In this book, Janine Bray-Mueller has encapsulated some key
lessons on pricing, learned during her career as a freelancer. In a competitive market, pricing is
problematic, particularly in uncertain economic times. Establishing a sustainable business relies on
charging enough to pay not just for immediate living expenses, but also to update and extend your
teaching skills, and cover costs such as holidays, sickness and pension provision. Understanding why
many teachers are trapped in a position of underearning is the first step to escape. Many teachers
can be their own worst enemy if they lack self-confidence or undervalue their skills. Familiarity with
local market conditions and competitors’ prices is important, but the ‘going rate’ is not necessarily
an appropriate rate to charge. Janine explains how to balance your business on three pillars:
consultancy (one-to-one teaching), training (seminar workshops) and leverage (information
products). This concept will enable you to build up a sustainable teaching business. Various pricing
strategies are described with advice on how to select those which are appropriate for different types
of products, services and customers. Specialisation is a key strand in establishing a sustainable level
of pricing. You may be under constant pressure to discount prices, but Janine makes clear the
dangers in doing so. She also deals with when and how to increase prices to avoid a return to
underearning. Value-based pricing is an approach which Janine has applied very successfully to
freelance teaching, and this is explained fully with valuable practical advice on how it can give you a
more flexible approach to pricing. Pricing Matters is full of careful explanations of key business
concepts and practical advice on applying them in the context of freelance work. Step by step
instructions are given on how to identify both your personal and business costs. With the aid of this
book, you can calculate your available teaching time, so that you can establish your resentment
number and price range. The worksheets and checklists included will help you to clarify your
strategy and position yourself in the market. Janine presents effective ways to manage pricing in an
entertaining way and makes them both meaningful and memorable for the freelance teacher. Her
book contains all you need to know to overcome your demons, price your teaching services
effectively and establish a financially sound career which is sustainable in the long-term.
  human nature selling guide: The Armchair Guide to Property Investing Bryce Holdaway,
Ben Kingsley, 2022-01-01 Australian BestsellerThe Armchair Guide to Property Investing is a
comprehensive guide to the fundamentals of money management, risk assessment, and picking a
winning property that gives readers a full toolkit to be a successful property investor. The authors
share 18 investment strategies that in their vast experience have worked for hundreds of their
clients - and themselves - over the years. You may be surprised to learn that according to property
experts Ben Kingsley and Bryce Holdaway, you don't need to accumulate a 10+ property portfolio to
create a $2,000 passive income in your retirement. And you'll only need to spend approximately 10
hours per property a year managing your portfolio when you have everything in place. Sound easy?
Well that's why it's the 'armchair' guide. There are insightful case studies where you will discover
how six very different investors - a young single, a couple who started investing early, a couple who
left it a bit late, a single parent and a couple with no kids - all built portfolios which will deliver
$2,000 a week in retirement income!Follow Ben and Bryce's phenomenally successful podcast The
Property Couch.
  human nature selling guide: The Cheap Chica's Guide to Style Lilliana Vazquez, 2013-11-05
Priceless tips and tricks to shopping on a budget, from America’s favorite frugal fashionista Stylish
bargain-hunters have been flocking to Lilliana Vazquez’s CheapChicas.com since 2008 for tips and
tricks on how to shop smart, copy their favorite designer looks, and dress chic for less. Now a go-to
destination for women eager for affordable fashion, the site has established Lilliana as a nationally
recognized style expert. Now, in The Cheap Chica’s Guide to Style, Lilliana is spilling her secrets!



Fun quizzes will help readers define their style and budget. And Lilliana lays out the best
places—from stores to flash-sale sites to their own closets— to score stylish deals. Approachable and
beautifully designed, The Cheap Chica’s Guide to Style is the must-have accessory for 2013 and
beyond.
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